Gino Lutz
+91-01922-645678
gino@gmail.com
Career Objective:
A highly skilled individual seeking a job as a banking sales officer where I can utilize my experience for increased sales
Professional Experience:
2006-2007: City Bank, India. Sales Manager
Responsibilities
· Handled daily sales activities and supervised all sales officers
· Set goals for the sales staff
· Analyzed performance for all sales officer
· Provided motivation and support for the sales staff thus ensuring a higher productivity
· Ensured that all employees worked to achieve company’s set goals and objectives
· Developed business sales strategies geared towards increasing business for the bank
· Established training programs for the sales team
· Prepared proposals and presentations on sales
2000- 2006:  A&M Insurance Company- Assistant Sales Manager
Responsibilities
· Handled daily sales activities of the bank and reported to the bank manager
· Assisted the sales manager in various capacities
· Maintained good communication with the staff and other clients
· Compiled sales reports and presented to senior sales manager
· Arranged training programs for staff members
Educational Qualifications
1996-2000: Bachelor, Sales and Marketing, Gujarat University.
Achievements
Graduated with honors from Gujarat University
Successfully increased the bank sales volume by 18%
Hobbies
Reading
Playing Golf
Refereess
Can be provided upon request

