Iestyn Emery
lestyn@gmail.com

Career Objective :
To achieve a position where I can utilize and enhance my skill and be an asset to the company.

Brief Overview :
- Experience in sales in marketing in financial sales.
- Exposure in implementing marketing strategies.
- Understanding of business process visualization and modeling
Techniques by identifying and implementing key business processes
and activities.
- Skills in communication presentation & relationship management with dexterity in Driving frontline attain highest echelon of performances .

Work Experience :
Axis Bank Ltd. Business Development Executive : 4 September 2006 till date
Responsibilities :
- Responsible to sale Corporate Salary & Trust Accounts product, Cross sale of insurance.
- Marketing cold calls and converting customers through presentation of the range of products offer.
- Successfully developing and maintaining clients relationship.

ING Vysya Bank Sales Executive :12t h July to 30th Dec,2005. Six months
Responsibilities :
- Responsible to sale CASA Product, Cross sale of insurance.
- Marketing cold calls and converting customers through presentation of the range of products offer.
- Successfully developing and maintaining clients relationship.

Qualification :
Academic :
- Completed T.Y.B.A. From Mumbai University in the year 2006.
- Completed H.S.C. From Mumbai University in the year 2002.
- Completed S.S.C. From Mumbai University in the year 1999.
Sponsored Links:

Computer Skills :
MS-DOS, Windows and Microsoft Excel.

Personal Profile :
Date of Birth : 1st June 1982.
Sex : Male
Martial Status : Married
Nationality : Indian
Languages : English, Hindi & Marathi
Hobbies : Meeting new people, Reading & Traveling.

Declaration :
I hereby certify that the information provided above is to the best of my knowledge.

( PANKAJ MISHRA)
